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If you're like most professional advisors, you've hesitated to raise the subject of philanthropy with your clients.
However, research shows that clients are eager to learn more about charitable giving from their professional
advisors.
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In other words, if you become better informed about the pivotal role philanthropy can play in financial planning,
your clients will thank you.

Consider joining the Community Foundation of the Fox River Valley Council of Professional Advisors.
By joining the council, you will enjoy:

Monthly newsletters on philanthropy and charitable giving
Invitations to receptions and continuing education seminars with other council members
Opportunities to network amongst other philanthropically like-minded advisors
Ongoing recognition on the Community Foundation website with your photo and contact information

There are no annual fees, dues, or obligations to joining the council. All we ask is that you consider the Community
Foundation a trusted philanthropic resource for your charitable clients.
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*Fidelity Charitable "Advice & Giving” 2010 Survey
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